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Lifecycle buy-sell
arrangement

A succession strategy for every stage of your business

Buy-sell strategies can help protect the value of your business in the face of
unforeseen events.

Traditional buy-sell strategies focus on one event — the death of a business
owner. Such strategies typically employ term life insurance owned by the
business or the other owners, which helps ensure funds are available to buy
out the business interest of a deceased owner.

A lifecycle buy-sell arrangement, however, can provide a source of funds

when your business is experiencing a downturn or for transferring business
ownership interest if you are disabled or leave the business. By using cash
value life insurance owned by a separate partnership entity, a lifecycle buy-sell
arrangement offers distinct advantages over traditional buy-sell strategies.

Four ways a lifecycle buy-sell strategy helps protect your business
1. If your business experiences a downturn

- You can access cash value in the partnership’s life insurance policies for
business needs.

2. If you (or another business owner) become disabled

- The cash value inside the policies can help cover the buyout cost triggered
by a disability.

3. If you (or another business owner) depart the business

- The cash value inside the policies can help cover the buyout cost or help
fund an installment buyout.

- In return for the departing business interests in the partnership, the
departing partner can take his or her policy out of the partnership.

4. If you (or another business owner) die

- At death, the death benefit on the policy of the deceased owner is paid to
the partnership entity and used to buy out the deceased owner’s business
interest in both the business and the partnership.



How does a lifecycle buy-sell strategy work?

« Business owners create a new business entity fo own life insurance policies
on each of their lives. A lifecycle buy-sell

. . . agreement
« Owners contribute money each year to the new entity to pay the life

insurance premiums. A lifecycle buy-sell

agreement addresses
- In the event of a buyout trigger, policy values or death benefits can be these life stages, while
used to fund the buyout. helping ensure the
business has funds to
continue, regardless
of what happens in
the future.
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Why create a new business entity?

« It segregates the life insurance from the other business assets for creditor
protection.

« If there are other related business entities, it creates a single buy-sell vehicle.

Why cash value life insurance?

« Cash value life insurance policies provide permanent death benefit protection
upon death of a business owner.

« These policies can grow in value over time and provide a source of funding for
other business owner life stages (downturn, disability and departure).

Should your business implement a lifecycle buy-sell strategy?



Benefits Considerations

« Funds for business confinuation in the event of « Must set up a separate business entity resulfing in
business downturn, or an owner’s disability, depar- additional legal fees
ture orowner’s disability, departure or death
- May be subject to meeting the insured’s nofice,

« Safety from corporate and personal creditors consent and income requirements of IRC section
with a separate businessentity

« Owners’ premium payments can be equalized - May be a complex strategy
« Death benefit may be included in the estate and

subject to estate taxes if a partner is deemed to
possess incidents of ownership

« Requires only one policy per owner

+ Central policy management

Family doesn’t have to branch from your tree,

but it always shares your roots. Roots woven by
common understanding, shared values and mutual
respect. Those who believe a rewarding life is really
about being present in the here and now, and that
your financial picture should support the everyday

And we're here moments as much as the major milestones. That’s
. why our insurance, investment and retirement
because Of lt, solutions give you the confidence to focus on

what’s truly valuable: banking memories with
those who matter most.

Learn more

Contact your financial professional today to find
out how a lifecycle buy-sell strategy can cover you
through every stage of your business.
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